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This Week’s Realtor Member Events:

Greater Lakes Association of Realtors 
Contact us at: 218-828-4567 or Office@GreaterLakesRealtors.com

Housing Supply Overview 
What’s driving home purchases nowadays? Record low mortgage rates, affordable prices and plenty of 
options to choose from can’t hurt. For the 12-month period spanning November 2010 through October 
2011, Closed Sales in the Great Lakes region were up 1.3 percent overall. The price range with the 
largest gain in sales was the $150,000 and below range, where they increased 6.1 percent.The overall 
Median Sales Price was down 2.8 percent to $139,000. The property type with the smallest price decline 
was the Water Access/River segment, where prices decreased 1.3 percent to $158,000. The price 
range that tended to sell the quickest was the $150,000 and below range at 166 days; the price range 
that tended to sell the slowest was the $400,001 and above range at 253 days.Market-wide, inventory 
levels were down 11.1 percent. The property type that lost the least inventory was the Privately-Owned 
Waterfront segment, where it decreased 3.8 percent. That amounts to 11.9 months supply for Non-
Waterfront properties and 23.1 months supply for Privately-Owned Waterfront properties.

GLAR Blog: GLARMLSBLOG.com

2010 2011 + / – 2010 2011 + / –

New Listings 22 24 + 9.1% 286 265 - 7.3%

Closed Sales 12 9 - 25.0% 134 151 + 12.7%

Median Sales Price* $100,750 $61,260 - 39.2% $85,250 $70,000 - 17.9%

Percent of List Price Received* 83.7% 95.8% + 14.4% 87.9% 89.3% + 1.6%

Average Days on Market Until Sale 164 212 + 29.1% 129 147 + 14.5%

Inventory – Non-Waterfront 22 23 + 4.5% -- -- --

Inventory – Private Waterfront 0 1 -- -- -- --

Inventory – Water Access/River 0 0 -- -- -- --

* Does not account for seller concessions.  |  Activity for one month can sometimes look extreme due to small sample size.
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